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2014 Proves To Be A Transitional Year
For Commercial Real Estate
JASON LAMOREAUX | President, Coldwell Banker Commercial

Jason Lamoreaux
President / Broker

The commercial real estate market, along with
the housing market, experienced significant gains
in 2014. With the steady recovery of the real
estate market in the High Desert post-recession,
a renewed confidence by real estate investors was
prevalent in 2014.
Leading the recovery in 2014 was retail space,
primarily driven by the delivery of two new Super
Walmarts in Victorville and Hesperia, and the
surrounding development. Land transactions,
which have been stagnate during the recovery,
experienced increased demand for prime
locations in Q3 and Q4 of 2014.

MARKET SNAPSHOT
Vacancy
Industrial: 7.1%
Off ice: 6.0%
Retail: 9.5%

Lease Rates PSF/PY
Industrial: $3.51
Off ice: $15.40
Retail: $12.29

Existing Space
Industrial: 17,689,000
Off ice: 5,508,675
Retail: 17,589,000

Retail vacancy rates decreased 130 basis points
in 2014, from 10.8% in 2013, to 9.5%. During
2014, new deliveries totaled 216,814 square
feet (SF), with net absorption of 430,976 SF.
Rental rates increased slightly from $12.09 PSF
annually, to $12.29 ending 2014. While the
vacancy rate of 9.5% is relatively high, regional
power centers and adjacent properties throughout
the High Desert had vacancy rates under 3%.
Driving the higher vacancy rate statistics in the
High Desert are neighborhood strip centers and
rural buildings, which in general are architecturally
obsolete and lack the consumer traffic that
regional power centers provide as destination
driven attractions. As the economy strengthens,
neighborhood centers will backfill with local
business operations.
Office space has stabilized, with vacancy rates
decreasing 10 basis points from 6.1% in 2013,
to 6.0% ending 2014. New deliveries were limited
to owner occupied product, which accounted for
13,700 SF. Net absorption for 2014 was positive,
however minimal at 1,831 SF. Rents increased
4% over 2013, ending 2014 at $14.80 PSF,
annually. With a lack of new deliveries, rental

rates are anticipated to increase as vacancy rates
decrease. New deliveries of speculative space will
be limited until lease rates surpass the service
cost of new construction.
Following a year of positive absorption in 2013 of
272,428 SF, the Industrial market experienced a
slight setback in 2014 with negative absorption of
107,346 SF, which impacted vacancy rates by 60
basis points, increasing vacancy rates from 6.5%
in 2013 to 7.1%, ending 2014. However, lease
rates increased 3.5% in 2014, from $14.80 PSF
annually, to $15.40 PSF.
Multi-family continued to be the darling of
commercial real estate investments despite
discussion in 2013 the market would slow as a
result of anticipated interest rate hikes, that failed
to materialize. Rental rates increased 3% in 2014,
with CAP rates decreasing 50 basis points during
the same period. Increased property values as a
Cover ar ticle continued on following page

		
		
		
		
		
		
		
		
		
		
		
		
	.

Business Briefs .  .  .  .  .  .  .  .  .  .  .  .  .  .  .  .  .  .  .  .  . 3
Multi-Family Report .  .  .  .  .  .  .  .  .  .  .  .  .  .  . 5
Industrial Report .  .  .  .  .  .  .  .  .  .  .  .  .  .  .  .  .  .  .  . 7
Retail Report .  .  .  .  .  .  .  .  .  .  .  .  .  .  .  .  .  .  .  .  .  . 9
Land Report .  .  .  .  .  .  .  .  .  .  .  .  .  .  .  .  .  .  .  .  .  . 11
Office Report .  .  .  .  .  .  .  .  .  .  .  .  .  .  .  .  .  .  .  .  . 13
Capital Markets Report .  .  .  .  .  .  .  .  .  .  .  .  .  . 15
Featured Articles.  .  .  .  .  .  .  .  .  .  .  .  .  .  .  .  .  .  . 17
Housing Market.  .  .  .  .  .  .  .  .  .  .  .  .  .  .  .  .  .  .  . 18
Featured Articles.  .  .  .  .  .  .  .  .  .  .  .  .  .  .  .  .  .  . 19
Property Management .  .  .  .  .  .  .  .  .  .  .  .  .  .  . 20
High Desert Market Pulse .  .  .  .  .  .  .  .  .  .  .  . 22
Featured Articles.  .  .  .  .  .  .  .  .  .  .  .  .  .  .  .  .  .  . 25

Year-End Market Review 2014

HIGH DESERT

MARKET WATCH

Coldwell Banker Commercial Victor ville, California

Cover Article cont.
result of rental rate increases and CAP rate compression have
driven new deliveries. We anticipate demand to remain strong
through 2015 as vacancy declines, and population increases.
Land transactions decreased 11.6% in 2014 from 2013,
however, demand for retail properties increased dramatically
as national tenants are expanding into the High Desert.
Demand for residential projects including parcels with
approved tentative tract maps experienced increased activity
in Q1 and Q2 of 2014, however, slowed in the second half of
2014. Solid demand for residential projects will be limited
until the price of retail housing exceeds replacement cost.
Industrial and office land had limited activity in 2014 as a
result of existing buildings priced less than replacement cost.
Until existing inventory is absorbed, industrial and office land
are expected to be stagnant through the first half of 2015.
Capital Markets experienced increased demand as buyers
of Net Leased Investments outweighed sellers, providing
additional pressure on already historically low CAP rates. CAP
rates decreased 90 basis points from 2013, ending 2014
at 5.5%, which in turn drove property values 16.4% higher.
An increase in interest rates in 2015 may impact CAP rates,
however, we anticipate CAP rates to remain the mid 5% range
through the first half of 2015.
The housing market in the High Desert has steadily improved,
posting gains of 6.3% in the median sales price since 2013.

R EAL ESTATE SOLU T IONS

Transaction volume is down slightly, however, the average price
per square foot surpassed a critical milestone by closing 2014
at $103.00 PSF. With resale housing surpassing $100 PSF, the
gap between new and resale housing has sufficiently narrowed
to allow production builders to consider delivery of new product,
profitably. We anticipate new housing starts to increase in 2015,
while the resale market continues to gain in value.
With positive gains in almost all aspects of the real estate market
in the High Desert, we anticipate further gains across all sectors
in transaction volume, pricing, lease rates and housing prices in
2015. Expansion should materialize in most sectors, primarily in
retail, office, multi-family and SFR housing.

BUSINESS BRIEFS

Coldwell Banker Commercial Victor ville, California

• Nick Di Cosola facilitated the lease for Pieology Pizzeria, a create your own
pizza restaurant, at the corner of Apple Valley Road and Bear Valley Road in
Apple Valley, the first location in the High Desert.

• Mehdi Mostaedi and Emelie Kwon represented both sides of a $3,775,000
land deal in Murrieta, the size of the land was ±8.33 acres and was purchased
for a state-of-the-art skilled nursing facility.

• Jason Lamoreaux and Steven Thompson negotiated the sale of Boulder Creek
Ranch, a ±102 acre ranch in Hesperia selling for more than the asking price
at $2,200,000.

• Retail Specialist, Nick Di Cosola assisted in a 10 year lease for Carters/ Osh
Gosh ‘Bgosh Retail store at Jess Ranch Marketplace in Apple Valley.

• ±6.55 Acres of multi-family land in Victorville sold to developers for
$195,000. Mehdi Mostaedi and Emelie Kwon represented the Sellers.

• The buyer of two industrial buildings totaling ±15,540 SF on ±4.48 acres in
Adelanto was represented by Mehdi Mostaedi and Emelie Kwon. The property
sold for $400,000.

• Bob Basen coordinated the sale of a prime commercial lot in Phelan, ±2.07
acres on Malpaso Road, zoned commercial for $130,000.

• Dave Wisotzki facilitated the lease for Discount Auto Glass, located at 16349
Bear Valley Road, Unit B in Hesperia.

• $1,100,000 transaction completed by Dave Wisotzki for the sale of a
±14,058 SF commercial building in Redlands.

• Ron Barbieri facilitated the lease of an industrial space on Lemon Street in
Hesperia, representing the tenant.

• Nick Di Cosola represented both the landlord and tenant, retailer
Fashionology at Jess Ranch Marketplace in Apple Valley.

• Mehdi Mostaedi and Emelie Kwon represented the seller of 11.74 acres of land
in Baker, CA with Interstate 15 frontage for $690,000.

• Mehdi Mostaedi and Emelie Kwon represented the sellers in a 20 acre land
sale, situated in Sycamore Rocks of Northern Apple Valley on Gustine Street
for $110,000.

• Jason Lamoreaux negotiated the transfer of water rights for a property in
Newberry Springs for the amount of $9,375.00.

• Dave Wisotzki facilitated the lease of 15208 Bear Valley Road in Victorville
to Certified Healthcare Professionals for ±2,400 SF.
• Bob Basen facilitated the sale of ±0.46 acres zoned multi-family in Apple
Valley along Apple Valley Road for $71,250.
• An office building on Victor Street in Victorville sold for $130,000. Ron
Barbieri represented the Seller while Bob Basen represented the Buyer.
• A 10 acre parcel located in North Apple Valley was brokered by Mehdi
Mostaedi, Emelie Kwon and Jason Lamoreaux. The parcel was purchased by
an investor for $85,000.
• Bob Basen represented the seller of a multi-family property at 21038 Sitting
Bull Road in Apple Valley for $235,000.
• Nick Di Cosola negotiated a 5 year lease for an office space at 14875 Main
Street, Unit 104 in Hesperia. Di Cosola represented the landlord while Dave
Wisotzki represented the tenant.

• A seven unit apartment complex located on Olalee in Apple Valley was sold for
$479,000. The Seller was represented by Mehdi Mostaedi & Emelie Kwon.
• A four unit apartment complex on Juniper Street in Hesperia sold for $326,000.
Bob Basen represented the Seller in the transaction.
• Mehdi Mostaedi and Emelie Kwon sold ±0.37 acres zoned commercial on Bear
Valley Road in Apple Valley for $69,000 to an Oregon based start-up company,
the 1st of many planned in California.
• Nick Di Cosola and Ron Barbieri represented the City of Victorville in a lease for
a ±2,200 SF retail space in the Transportation Center on D Street in Victorville.
• Dave Wisotzki represented both the landlord and tenant for the lease of a ±773
SF suite located at the Plaza on Main Street Shopping Center in Hesperia.
• Bob Basen represented both parties in the sale of two ±0.20 Acre parcels on
4th Street in San Bernardino. The properties were purchased by an investor.

HIGH DESERT DEMOGRAPHICS
REGIONAL POPULATION: 442,497 		

AVERAGE HOUSEHOLD INCOME: $58,846

TRADE POTENTIAL: $5,341,083,001

HOME OWNERSHIP: 66.2%

HOUSEHOLDS: 135,283			 MEDIAN AGE: 32.5
Coldwell Banker Commercial
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MULTI-FAMILY
High Desert Multi-Family Sales

Victor Valley Multi-Family Sales Volume
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Multi-Family Market Watch
Coldwell Banker Commercial Victor ville, California

Multi-Family Remains The Darling Of Commercial
Real Estate In 2014
Bob Basen

Bob Basen

Vice President

The beginning of Q3 brought a humbling correction
for the Multi-Family Sector and many of the gains
acquired in the first five months of 2014 were lost.
The correction was not the result of trends in 2014
and fingers are pointing at the price increases that
began in 2011 with no true increase in the income
that was being produced.

Vacancy
Vacancy rates trended
downward through 2014.

Absorption
With minimal new
deliveries absorption
was slightly positive.

Price Per SF

The Mulit-Family Sector experienced an eventful year
in 2014. The first five months of 2014 exhibited a
steady increase in both pricing and value. Although
beginning trends proved to be optimistic, many
were questioning whether the strong demand for
apartments would continue with the growing supply.

After an 18% increase in
price per SF in Q2, Q3
ended up 15%
from January.

Coldwell Banker Commercial

As 2014 Q3 came to a close, vacancy rates
decreased resulting in a 3% increase in rental rates,
which is just below the national average of 3.8%.
The increase in income and extremely low interest
rates reinvigorated the market and closed the year
recovering all the losses from Q3 and adding an
additional 15% in value over Q1 prices.

The High Desert vacancy rate is still above the
national average of 4.2% and with the number of
units currently under construction in the central
Inland Empire, few may jump to the conclusion
that vacancy rates may increase with slow rent
growth. However, many of the new units underway
are offering high-end amenities that renters are
looking for. With newer and more upscale units
soon to be available, higher rents are inevitable.
As the rents in the Central Inland Empire continue
to increase, likely will the number of tenants
shopping for more affordable apartments. With
prices still much lower than those of the Inland
Empire, we can expect to see an increase in
interest in High Desert rental properties. While
residents will likely relocate to the High Desert,
we foresee a reduction in vacancy rates and an
increase in income. The above combination bodes
well for a continuing strong Multi-Family market in
the High Desert.

The 3% increase in income translated to a 0.5%
increase in capitalization rate which appeared to
pique the interest of many investors. As investors
obtained additional Multi-Family properties,
absorption increased and led to a very healthy start
in 2015.
Rental rates are projected to continue on a steady
increase foreshadowing a very attractive future in
Q2, likely carrying on throughout the remainder of
the year.
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INDUSTRIAL
High Desert Industrial Net Absorption, by High Desert Sub-Market 2012 - 2014

Asking Industrial Annual Rents PSF, and Vacancy Rates by Year and High Desert Sub-Market 2012 - 2014
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Industrial Market Watch
Coldwell Banker Commercial Victor ville, California

A Lack of Large Scale Industrial Space Slows Absorption
Dr. Ronald J. Barbieri, Ph.D., CPA

Ron Barbieri

Senior Vice President

Vacancy

Vacancy rates
increased slightly at
7.1% at year-end.

There was 17,689,000 SF of industrial space in the
High Desert at the end of 2014. The City of Victorville
accounted for 40% of the total inventory, followed by
Hesperia with 20%. Approximately 18% of the industrial
stock was in Adelanto, almost 15% was in the Town of
Apple Valley and slightly more than 7% was in Barstow.
Less than 1% of the industrial space in the High Desert
was in rural areas. The level of industrial space has
not increased since the 268,000 SF addition of the
Rubbermaid facility at SCLA in first quarter of 2013
and the completion of 77,000 SF expansion of the True
Blue plant in The Town of Apple Valley during the second
quarter of the same year.
The recent lack of industrial development activity reflects
the reduced level of industrial absorption of industrial
space in the High Desert. The 386,000 SF of Net
Absorption in 2012, while significant, was only 40% of
the increase in industrial demand that occurred in both
2010 and 2011.
In 2013 the High Desert experienced a decrease of
31,000 SF in the demand for industrial space. This was
followed by a further decline of 107,000 SF in 2014 of
which 139,000 SF was in the City of Adelanto. Barstow
and Victorville also experienced some negative absorption
last year while Hesperia absorbed over 70,000 SF and
the Town of Apple Valley 3,600 SF.

Absorption

Net absorption ended
2014 down 107,346SF.

It is interesting to compare the Net Absorption over the
last three years to the Gross Absorption which is the level
of leasing activity. In 2012, the total amount of industrial
space leased in the High Desert was 1,270,000 SF. In
2013, a total of 900,000 SF was leased. This declined to
535,000 SF in 2014. While these numbers are anything
but exciting, they are typical for a suburban market that
is bottoming out and setting a platform for the next
economic upturn.

Lease Rates

Annual Rents for
Industrial increased from
year-end 2013 to year
end 2014.

The vacancy rate for the High Desert increased from 4.9%
at the end of 2012 to 7.1% by December 2014. Some
of this increase was due to the delivery of additional
space in early 2013; however, the decline of occupancy
was also a contributing factor. The vacancy rate for the

Coldwell Banker Commercial
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City of Victorville climbed 70 basis points to 3.0%, while
the rate for the Town of Apple Valley decreased from
3.6% to 3.1%. The vacancy rate for both cities is low. The
vacancy rate in the City of Adelanto went from 2.2% in
2012 to 6.0% at year-end 2014. The Cities of Barstow
and Hesperia had fairly high vacancy rates as of the
end of 2014 as well as the prior year. The jump in the
vacancy level in the City of Hesperia in 2013 was due
to the relocation of Rubbermaid from the 400,000 SF
warehouse/distribution building on Armargosa Road to
new facilities at SCLA.
The Town of Apple Valley had the highest Asking Rents,
which is consistent with the Town’s low level of vacancy
and the high quality of its industrial inventory. The asking
rents in the City of Victorville are also higher than some
of the other cities. The City of Adelanto has experienced a
significant decline in rents over the last year, because lack
of leasing activity and the decline of demand or industrial
space.
The Sale Price per Square Foot of industrial buildings has
declined since the start of the Great Recession. However,
in 2014 the sales price per Square Foot of floor area
appears to have bottomed out at a level substantially
below replacement costs. This is also true for industrial
land values.

Industrial Inventory by City in the
High Desert at the end of 2014

❘ www.cbcdesert.com ❘ CalBRE #01857050
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Retail Market Watch
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National Discount Retails Spur Absorption and Construction
Dr. Ronald J. Barbieri, Ph.D., CPA

Nick Di Cosola

Senior Vice President

Steven Thompson
Sales Associate

Vacancy

Absorption

Lease Rates

Vacancy Rate declined to
9.5% despite substantial
new construction.

Absorption is up significantly
from piror 2 years.

Lease Rates have
increased from $12.09
in 2013 to $12.29
in 2014.

Coldwell Banker Commercial

There was 17,589,000 SF of retail space in the High Desert
at the end of 2014. The City of Victorville accounted for
41.8%; the Town of Apple Valley had 17.6% and Hesperia
accounted for 17.4% of the retail floor area in the High
Desert. The City of Barstow, which has less than 7% of the
High Desert’s population within its immediate market area,
had 17.4% of the retail space in the region. The rural area
accounted for 5.5% of the retail stock, while the City of
Adelanto only represented 1.5%.
A total of 786,000 SF of retail space was delivered in
the High Desert during the last three years. Approximately
600,000 SF was due to the opening of three new SuperWalMart stores and a 30,000 SF expansion to accommodate
Macy’s in the Mall of Victor Valley. Much of the remaining
150,000 SF was associated with the development of free
standing buildings including a Walgreen’s in the WalMart
anchored power center on Highway 395 and Palmdale Road
in the City of Victorville.
The absorption of retail space in the High Desert has
accelerated from 265,000 SF in 2012 to 431,000 SF last
year. The total Net Absorption over the last 3 years was
1,022,000 SF. While most of this absorption was in the
recently developed centers, 232,000 SF was the result of
the leasing of vacant space in existing buildings to more
economically orientated retailers that expanded in the High
Desert.
Most of this increase in demand occurred in the cities of
Victorville and Hesperia where the new Super-WalMart
centers were developed in and around the Mall of Victor
Valley. The City of Adelanto and the Town of Apple Valley as
well as the Rural Communities experienced either a slight
increase or decrease in their occupancy levels over the same
three year period. Only Barstow experienced a 61,000 SF
decline in occupancy during the three years ending in 2014.
It is interesting to compare the Net Absorption over the last
three years to the Gross Absorption which reflects the level
of leasing activity and the absorption of space by users.
In 2012, the total amount of Gross Absorption in the High
Desert was 1,188,000 SF. In 2013, it was 1,133,000 SF. The
Gross Absorption declined to 768,000 SF in 2014, because
most of the vacant space in well located existing buildings
was leased before 2014.
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Much of the excess vacancy created by the Great Recession
has been absorbed. The vacancy rate for the High Desert
decreased from 12.3% at the end of 2012 to 9.5% by
December 2014. The vacancy rate for the City of Victorville
declined by 550 basis points to 8.1%, while the rate for the
City of Hesperia declined by 180 Basis Points to 5.6%. The
rate in the City of Adelanto remained low at 4.8%; and the
rate for the Town of Apple Valley remained high at 11.1%; but
135,000 SF of the vacancy is in the former Lowe’s building
for which the Town of Apple Valley has approved temporary
zoning that would allow industrial firms to utilize the space.
The vacancy rate for the City of Barstow remained high
at 17.0%. However, approximately 57% of the city’s total
vacancy is in the original outlet mall, Factory Merchant’s
Outlet, located behind the Tanger Outlet Center, which is not
very marketable because of the condition of the center and
low occupancy by national tenants. The vacancy rate in the
rural communities has declined to a comfortable 5.4%.
Average asking and effective rents have declined over the last
two years due to several factors. Many of the more desirable
spaces that commanded higher rents have been leased.
Much of the remaining vacancies are in secondary locations.
Also, landlord’s rent expectations have become more
realistic; as a substantial portion of the tenants currently
looking for space are rent sensitive. Nevertheless, effective
rents in primary and secondary centers stabilized in 2014.
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CAPITAL MARKETS
Cap Rate

Sales Volume

2014

Capital Markets
Coldwell Banker Commercial Victor ville, California

Historically Low Cap Rates And High Demand
Further Tilts Market To Seller’s Advantage
Jason Lamoreaux

Jason Lamoreaux
President / Broker

High demand for Net Leased Investments continued
in 2014 regionally, as well as nationally. With
buyers exceeding sellers, downward pressure of
capitalization (CAP) rates for investment properties
between $1M and $10M fell 90 basis points from
6.4% ending 2013, to 5.5% ending 2014. As a
result of the decrease in CAP rates, property values
increased 16.4%.
Nationally, Real Estate Investment Trusts (REIT) have
outperformed the S&P 500, and the Dow Jones
Industrial Average. Coupled with low return rates
offered by the banking industry on savings account
and certificate of deposits (CD), investors are
increasingly turning to Net Leased Investments with
national tenants for secure, steady returns.

Demand
Demand remained strong
through 2014.

Inventory

Cap Rate

Inventory decreased
as buyers outweighed
sellers.

CAP rates decreased
90 basis points, ending
2014 at 5.5%

Additional pressure from foreign investors, seeking
the security and stability of property located in the
US, have increased competition for Net Leased
Investments with long-term, national tenants. With
the uncertainty in the European and Asian markets,
foreign investors have been less concerned with
CAP rates as they are with stability of a long-term
investment secured with a corporate guarantee of
an American company.

Net Leased Investments properties offered in the
High Desert when compared to metro markets. In
general, CAP rates are 50 to 75 basis points higher
in the High Desert than like properties in the nearby
metro markets of Los Angeles and Orange County.
While interest rates related to borrowing are
anticipated to increase in 2015, which will impact
CAP rates, we project Net Lease Investments
to remain in high demand through 2015.
Unquestionably, it will remain to be a seller’s
market in the foreseeable future.

Sales Volume by Buyer Type

With pressure emanating from REITs and private
investors seeking stable returns, and foreign
investment looking to the United States for
security, prime Net Leased Investments including
McDonald’s and Chase Bank traded in 2014 below
4% CAP rates.
Another trend that has increased in recent years
is the emergence of Baby Boomers looking
to reallocate their real estate portfolios from
properties that may yield higher returns, yet
require more intense management, to Net Leased
Investments that provide a more consistent return,
with less management requirements by their heirs.
A key advantage of the Inland Empire, and primarily
of the High Desert, are the higher CAP rates of

Coldwell Banker Commercial
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LAND
Quarterly Transaction Volume - Land Sales as a Portion of all Commercial Sales

Quarterly Transaction Count - Land Sales as a Portion of all Commercial Sales
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Land Market Watch
Coldwell Banker Commercial Victor ville, California

Demand For Land Focused On Retail And Multi-Family
Jason Lamoreaux

Jason Lamoreaux
President / Broker

Coldwell Banker Commercial Land Sales in 2014 were
in high demand as the numbers speak volumes for
completed transactions in the High Desert. In 2014,
Coldwell Banker Commercial’s Land Team completed
thirty land transactions, representing $14,151,000 in
total sales.
Retail Land was the most sought after sector of
commercial land in 2014. Developers from primarily
the western region took notice of the High Desert and
focused their interest in the developing region. In nearly
all divisions of commercial land sales, the 2014 trend
was favorable for Q4 specifically. The retail land sector
was no exception with a $1.1 Million per acre transaction,
coordinated by Coldwell Banker Commercial.

Activity

Inventory

Current
Development

In 2014, Retail and
Multi-Family land were
in high demand for
developers and demand
is expected to increase
in 2015.

Multi-family land was also one of the more successful
segments in 2014. Apartment developers had a major
presence in land transactions in the High Desert. At
the forefront of multi-family land sales, Apple Valley
experienced a substantial increase over 2013, along with
increased activity in neighboring cities. With the continued
demand for multi-family properties, developers and
investors alike are turning to land for future development
to meet the demand for apartments in the High Desert.

The number of prime
usable properties are
limited with many
property owners holding
for long-term investments.

Activity for residential land was mixed, with heightened
activity in Q1 and Q2 of 2014, then slower activity in
the last two quarters of 2014. While the price per acre
increased over 2013 in the first half of 2014, prices
eased in the second half of 2014 as the building industry
failed to gain significant traction in 2014. While the
housing market gained significant ground in 2014, the
price of resale housing inventory was below replacement
cost, which was the primary hurdle for production home
builders.

The housing recovery
remains strong, with
the median sales price
increasing 22% year-overyear. Median sales price
per SF ended 2014 at
$103 PSF for residential
resale homes.

Demand for industrial land was limited, with minimal
transactions in 2014. Industrial land shares the same
attributes of residential with regard to demand; existing
inventory of small to medium format space is below
replacement cost. Until the price of existing buildings
increases to or above replacement cost, or demand
rises for specific product not present in the High Desert,

Coldwell Banker Commercial
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demand for industrial land will remain limited.
Large format space, primarily related to distribution and
fulfillment centers, is limited as a result of no available
inventory, and available space in the Ontario region which
has a lower drayage cost than the High Desert. However,
the High Desert offers large parcels for significantly less
than any other region in Southern California. As the
economy expands, demand for large format industrial
parcels will increase.
While land transactions for 2014 in the High Desert
decreased 11.6%, from 1,324 transactions in 2013 to
1,210 transactions in 2014, activity for Coldwell Banker
Commercial’s land division increased, including the sale
of a 15 acre ready-for-development project, 161 SFR
(single family residence) tentative tract map lots, 12 acres
of commercial land adjacent to Interstate 15, and 11
acres for a skilled nursing facility, and a record sale of 8.3
acres of commercial land for $3.9 million.
The outlook for 2015 remains strong, with continued
demand for retail land, and increased activity for
residential land, including SFR lots and multi-family
parcels. We anticipate modest growth in transaction
volume and price for industrial and office parcels, with
demand for smaller format projects increasing in late
2015 as the housing industry returns to production
building on a larger scale.

❘ www.cbcdesert.com ❘ CalBRE #01857050
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OFFICE
High Desert Office Net Absorption, Deliveries and Vacancy by Year 2006 - 2014

Asking Office Annual Rents PSF, Vacancy Rates by Year and by High Desert Sub-Market 2012 - 2014

R EAL ESTATE SOLU T IONS

2014

Office Market Watch
Coldwell Banker Commercial Victor ville, California

Off ice Sector Remains Stable With Modest Gains
In 2014
Jason Lamoreaux

Jerrad Schendel
Sales Associate

Vacancy

Vacancy rates
decreased slightly to
6.0% ending 2014

Absorption
Positive 1,831 SF
for 2014.

Lease Rates

Lease rates increased
4% in 2014, ending at
$15.40 PSF.

The office market in the High Desert consists of
approximately 851 buildings, totaling 5,508,675
square feet (SF). The vast majority of space is located
in Victorville, which contains 2,566,603 SF, or 46.6%
of the inventory. Of the incorporated areas, Apple Valley,
Hesperia, Barstow and Adelanto represent 53.4%
of the market, with only 2% of the inventory in the
unincorporated area of the High Desert.
Since 2006, new deliveries have accounted for
741,490 SF, with Net Absorption of 651,720 SF during
the same period. Unlike Retail and Industrial, the office
market has demonstrated positive absorption every year
with the exception of 2009, which experienced negative
absorption of 16,199 SF. Vacancy rates increased from
3.9% in 2006 to 7.9% in 2009, then steadily declined
to 6.4% in 2012, 6.1% in 2013, and ended 2014 at
6.0%. Net Absorption in 2014 was minimal at 1,831 SF,
however rental rates increased 4% from 2013, ending
2014 at $15.40 PSF, annually.
New product has been limited during the Great
Recession, and subsequent recovery, with only 27,828
SF of new building from 2012 to 2014. While 372,523
SF was built between 2008 and 2011, a majority was
related to governmental projects, primarily located in
Hesperia and Apple Valley. Currently, a handful of private
buildings are under construction, which represent less
than 50,000 SF. While vacancy rates are hovering at 6%,
most of the inventory represents smaller, older product,
presenting design and infrastructure challenges for
medical use and national tenant demand. The primary
challenge with existing space is the cost associated
with the required tenant improvements to attract new
tenants.

from 225 SF in 2010, to 176 SF in 2012, and is
expected to reduce further to 151 SF in 2017 according
to CoreNet Global Corporate Real Estate. The reduction
in space requires significant space planning, and layout
design. The traditional model of large traditional offices
has been replaced with Creative Workspace, a model
of smaller offices, open space work environment, and
open meeting areas, allowing employees to collaborate,
feel at home, while allowing them to become paperless
and mobile. The design trend is to have the living room
feel of Starbucks, with the technology and design of an
Apple Store. This trend will continue as the Millennium
generation continues to expand in the workforce.
As rental rates increase, coupled with the limited
availability of suitable workspace, we anticipate an
increase of new deliveries in 2015, with considerable
expansion in 2016 to accommodate new demand of
medical and professional services.

Off ice Inventory by City in the
High Deser t as of 4th Quar ter 2014

A significant change in office space has been the
consolidation of space per worker, which has reduced
Coldwell Banker Commercial
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Nick Di Cosola Brings
Pieology Pizzeria to the
High Desert

Coldwell Banker Commercial Brings New
Shopping Options to High Desert
Coldwell Banker Commercial is expanding the High Desert’s retail options with Jess Ranch
Marketplace’s newest fashion store, Fashionology. Coldwell Banker Commercial Senior Vice President,
Nick Di Cosola, coordinated the three year lease, representing both the landlord and the tenant.
With over ±1,200 square feet of women’s apparel and accessories, the end suite is located adjacent
to Flame Broiler in the Best Buy Center. Now open, Fashionology has made its debut in the High
Desert just in time for spring shopping. Set to celebrate with a Grand Opening in February, the new
retailer has already received an overwhelming interest from the High Desert community.

Coldwell Banker Commercial is starting off the
New Year by bringing new and exciting businesses
to the High Desert Community. Coldwell Banker
Commercial Senior Vice President, Nick Di Cosola,
assisted in securing a prime location for Pieology
Pizzeria’s first High Desert location. Di Cosola
represented the tenant and landlord in obtaining
approximately 2,500 SF of space in Apple Valley’s
Home Depot shopping center, located at the
intersection of Bear Valley Road and Apple Valley
Road.
Known for the create-your-own concept, Pieology
Pizzeria locations are growing in popularity. From the
crust to the toppings, Pieology provides customers
with the option to create their pizza from top to
bottom and cooks within minutes. Their targeted
opening date is in the spring. As the High Desert
Community continues to expand, Coldwell Banker
Commercial strives to provide more business
opportunities, resources and retail options to the
area.
“This was an excellent opportunity to bring a new
and exciting business to our community while
adding to the various dining options in this prime
area of Apple Valley. With easy access to and
from Victorville and Hesperia, Pieology will be a
favorite for all High Desert residents,” stated Di
Cosola. “Representing both the landlord and the
tenant was extremely helpful in securing a fast
and smooth transaction. Being the primary source
of communication for both parties involved really
contributed to working towards a successful deal.”
“Mr. Di Cosola was able to locate a tenant for these
units with Coldwell Banker Commercial’s advanced
online marketing tools in addition to his longstanding commercial real estate presence in the
High Desert. Mr. Di Cosola utilizes events like the
International Council of Shopping Centers’ Global
Convention, RECon, and other major networking
opportunities to secure new and exciting businesses
for the High Desert,” stated Coldwell Banker
Commercial President, Jason Lamoreaux.
Coldwell Banker Commercial

Longtime resident and commercial real estate professional, Di Cosola, has an extensive history in
the High Desert. Understanding existing businesses, accessibility, local competitors, traffic patterns
and more, Di Cosola works with business owners and property owners in an effort to secure the most
profitable locations for both landlords, tenants and commercial investors.
“This was such an excellent opportunity for both the landlord and the tenant. The Jess Ranch
Marketplace is a highly sought after shopping center for both new and existing businesses. The
accessibility from Apple Valley, Victorville and Hesperia creates a steady traffic flow along with the
major retailers such as the Cinemark Movie Theatre, Winco and Target,” stated Di Cosola. “There are a
few apparel options in the area, but nothing quite like Fashionology. Fashionology offers very unique
and stylish apparel and accessories for women with great prices.”
“Nick Di Cosola has been extremely successful in bringing new businesses, unique to the High
Desert. Working with some of the most highly desired commercial spaces in the High Desert, Nick
has excelled at increasing occupancies with quality businesses, “stated Coldwell Banker Commercial
President, Jason Lamoreaux.

Mehdi Mostaedi Named Coldwell Banker
Commercial’s “2014 Agent of the Year”
Land Specialist Mehdi Mostaedi of Coldwell Banker Commercial has been
awarded the “Agent of the Year” for the fourth time. In addition, his team was
also ranked #1 in Commercial Real Estate in the High Desert.
Mostaedi has successfully closed several major land transactions this past
year, including a $3.7 million land sale for a state-of-the-art skilled nursing
facility. The long time Apple Valley resident has attributed his success to his
growing list of loyal clients and his love of land. With over 40 years combined
experience as a Developer and Agent, Mehdi’s insight into industry trends,
strong community ties and real estate expertise has set him apart from
the rest.

Mehdi Mostaedi
Executive Vice
President

Mostaedi states, “I am honored to receive this award. It recognizes the dedication and commitment
that my team and I work towards in ensuring our clients’ best interests. Mostaedi further adds, “The
market transition for the past few years has had a tremendous impact on real estate, creating a
diverse clientele. Our success is the result of analyzing and understanding the individual goals of
these clients.”
“Mehdi is an asset to this company and he has exemplified what it takes to be successful in the
commercial real estate industry,” said Coldwell Banker Commercial President, Jason Lamoreaux. “Not
only does he bring his land expertise to the Coldwell Banker Commercial team, Mehdi also brings
development and growth to the community, positively impacting the local economy and residents
through each transaction.”
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CURRENT
CONDITIONS
VICTOR VALLEY
OVERVIEW

Housing Market

Housing Inventory in Relation to Sold Units

ENDING 2014

$176,000

MEDIAN SOLD PRICE
_____________

1,496

HOMES ON
THE MARKET

Months of Inventory in Relation to Absorption

_____________

323

HOMES SOLD
DECEMBER 2014
_____________

6.7%

PRICE INCREASE
YEAR OVER YEAR
_____________

$103.00

AVERAGE PRICE PSF
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Inventory in Relation to Listing Price & Sold Price

Coldwell Banker Commercial Ranked Number One
Commercial Firm of 2014 - Fifth Year in a Row
The High Desert Association of REALTORS (HDAOR) has ranked Coldwell
Banker Commercial the number one commercial real estate firm in
the High Desert, celebrating this honor five years in a row. This was
achieved in part through its strong branding, unique marketing and
online services, and its expert team of associates. In addition, Coldwell
Banker Commercial celebrates being continually acknowledged as
a “Power Broker” firm by CoStar, the number one commercial real
estate information company. With over $48.5 million in commercial
transactions for 2014, Coldwell Banker Commercial accounted for a
22% market share, while experiencing growth of 26% year over year.
Coldwell Banker Commercial continues to set itself apart as the Victor
Valley commercial real estate expert.
In addition to Coldwell Banker Commercial’s impeccable customer
service and market knowledge, all of the top ranked associates have
helped propel the company to success. Unlike traditional real estate
firms where many agents work in the generalized field, Coldwell Banker
Commercial agents are skilled and knowledgeable industry experts that
offer their clients real-time industry reporting and advice in every area
of commercial real estate.

experience in various industries, with strengths in leadership,
finance and negotiations. Additionally, the property management
team expanded to meet the needs as new properties were added to
the management portfolio throughout the year.
In March of 2014 Coldwell Banker Commercial introduced their
first annual High Desert Real Estate Symposium, with nearly 200 in
attendance to learn about the market trends and hear from national
and regional industry experts. Coldwell Banker Commercial’s
quarterly publication, the High Desert Market Watch, experienced
further success while widening its distribution and subscribers.

Coldwell Banker Commercial land specialist Mehdi Mostaedi and
partner Emelie Kwon were ranked as the top land agents in the region
by the HDAOR. Mostaedi and Kwon, successfully coordinated several
major land transactions in 2014, including a $3.7 million land sale for
medical development.
Coldwell Banker Commercial multi-family specialist Bob Basen also
achieved top ranking in multifamily by HDAOR. Basen works with
investors to buy a variety of property types, including apartments and
income properties and has successfully coordinated a large variety of
multi-family sales in 2014.

“I am extremely proud of our team of associates. Each agent has
worked diligently this past year to provide our clients with excellent
customer service and expert market knowledge. Year after year we
challenge our team to improve, grow and expand. By continually
raising the bar for ourselves, we can ensure our clients receive
professional and inventive commercial real estate services,” stated
Coldwell Banker Commercial President, Jason Lamoreaux. “Our
support team of transaction coordination and marketing personnel
are second to none and are a large factor in our continued success.
We look forward to continued success and further expansion in
2015.”

Other avenues of success for Coldwell Banker Commercial include
office, retail, industrial and capital markets, all served through veteran
Coldwell Banker Commercial associates including Ron Barbieri Ph.D.,
Nick Di Cosola, Dave Wisotzki and Wally Linn.
In order to accommodate its continued expansion, Coldwell Banker
Commercial also welcomed new agent, Steven Thompson, to its team
of sales associates in 2014. Steven Thompson brings to the Coldwell
Banker Commercial team over four years of sales and management
Coldwell Banker Commercial
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PROPERTY
MANAGEMENT
Our Property Management Professionals
can assist you in any of these services:
•

Comprehensive Monthly Reporting

•

Preparation and Service of Legal Notices

•

Monthly Rent Invoicing

•

Lease Negotiation & Renewal

•

Accounts Receivable & Payable

•

Forensic Audit & Property Transition

•

Expense Reconciliation

•

Capital & Expense Budget Preparation

•

Budgeting Control & Cost Containment

•

CAM Reconciliations & Budgeting

•

Financial Review & Analysis

•

Oversee Daily Property Operations

•

Lease Administration & Compliance

•

Fire/Life Safety Oversight

•

Vendor Service Contract Management

•

Receivership Services

•

Tenant Retention

•

Property Maintenance Oversight

•

Document Preparation & Review

•

Risk Management/ Insurance Compliance

•

Maintain Property Records and Leases

•

CC&R Management Enforcement

•

Routine Facility Inspections

•

Ownership Association Participation

•

Supervision of Maintenance Plan

•

Property Tax Appeals

•

Risk Management Programs & Assessment

•

Operating Expense & Rental Rate Benchmarking

•

Compliance of Environmental Issues

•

Owner/ Tenant Relations

•

Emergency Procedures

•

Legal Eviction Processes & Default Procedures

•

Construction Management of Tenant Improvements

•

Tenant Improvement Oversight

•

Disaster Recovery Plan

R EAL ESTATE SOLU T IONS

2014

Property Management
Coldwell Banker Commercial Victor ville, California

Tenant Retention Tips of the Quarter:

The Coldwell Banker Commercial®
(CBC®) organization works closely with
you to provide comprehensive property
management services geared toward
reducing expenses and increasing
tenant retention. With access to 4,000
colleagues in over 500 CBC offices
across the globe, Coldwell Banker
Commercial associates have the
cutting-edge technology tools, property
management expertise and market
knowledge to provide you with superior
management services. CBC associates
serve as the owner’s representative
throughout the entire project or
transaction.
CBC professionals come to their clients
as trusted advisors with innovative and
profitable ideas and solutions. Every
CBC professional is client-focused
and results-driven to meet the owner’s
expectations.
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Tip:

Coldwell Banker Commercial
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Replace a Minor Item at Least Once A Year
Have a plan to maintain the property on an annual and rotating basis so
you are constantly generating a fresh appearance. Keeping up with some
of the competing buildings will make a tenant see you care about the
property and they will be less inclined to look around for unnecessary
reasons. Amortized over time, the minor expenses don’t cost that much.
Plus, they will be attractive to new tenants, and they increase the value of
the space.

Have the Right Attitude
Show that you’re fair-minded and understanding. Don’t act like the
tenant is ‘bothering’ you when they call. Be pleasant and show concern
for their needs. Don’t ignore their questions or distresses.

Meet Your Tenant
Even though the property was bought as an investment, you are still in
the people business and going out of your way to meet up with lessees
can lead to longer, more meaningful dealings between yourself and
your tenant. Also, understand their business and their business model.
They may have unique requirements.

Communication is Key
Be sure to communicate with your tenants on a regular, consistent
basis throughout their tenancy. Let them know about scheduled
maintenance. Tenants generally won’t mind being inconvenienced so
long as they are aware ahead of time and can make the necessary
arrangements.

Victorville, CA 92392

❘

760-684-8000
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High Desert Market Pulse

Keith C. Metzler
City of Victorville
Asst. City Manager
As the largest city in the High Desert, Victorville is
leading the way towards a strong economic recovery
for the region. With a continuous growing population of
115,000, there have been several projects completed
in the past year that sustain the growth.
To name a few, Tilted Kilt recently opened and is
located on Mariposa Road between Bear Valley and
Nisqualli Road in the former Red Robin building. With
a multitude of developments expanding throughout
the city, more job opportunities are expected at the
Crossroads Shopping Center and the Dunia Plaza in
2015.
Also, the City welcomed Desert Fiat to the Auto Park
at Valley Center, which is currently open and operating
under a temporary use permit while they finish the
building improvements.
Recently, the Chairman of the Board/President of
Pacific Aerospace and Technologies (PART), David
Green announced their new contract with Hainan
Group. This year alone, Southern California Logistics
Airport (SCLA) can expect an additional 50 aircraft
to park, reposition and repair, making the airport
number one as a world-class Maintenance, Repair
and Operations (MRO) business. David Green shares
that, “there’s no other place like it in the world, it’s
a one-stop-shop”. Since taking ownership in 2013,
PART has partnered with SCLA’s tenants, Boeing and
Leading Edge to help continue growth throughout the
aviation industry.
SCLA filming activity continues to remain strong. The
airport recently served as the set for reality television
show Germany’s Next Top Model (GNTM) and a music
video for pop star singer Rhianna. GNTM shoot was
done around SCLA’s run-up pad, close to where
Southwest Airlines conducted its commercial shoot in
2014.
For more information, visit our website at www.
victorvillecity.com or contact the Economic
Development Division at (760) 955-5032.
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Anita M.
Tuckerman
Director-Asset Services
Sterling Development
CA’S HIGH DESERT: MANUFACTURING MADE EASY

What many organizations don’t realize is that the High
Desert is also an ideal location for manufacturing.
With a business-friendly AQMD, low cost municipalized
utilities, and a skilled ready-to-work employee base,
the region is quickly demonstrating that manufacturing
can also be made easy here in California.

The Inland Empire Region of Southern California
has long been known as one of the Nation’s largest
logistics hubs. The many transportation corridors,
proximity to major ports, and labor pool have all
benefitted the ever growing industrial real estate
market.

For many of our local manufactures, such as United
Furniture Industries or DeVoll’s Rubber Products,
significant increases in productivity and lower
operational rates allow for a more efficient, and
profitable, manufacturing process. With links to 9
western states within 16 hours, the finished goods to
market timeline is often shortened, further enhancing
a company’s bottom line.

Here in the High Desert we continue to benefit
from many of these same factors. Additionally, the
availability of large land parcels, rail access, and
uncongested roadways further enhances our ability to
welcome major logistics centers. Corporate Users such
as WalMart, Newell-Rubbermaid, and Mars Chocolate
have all selected the High Desert as a strategic
location for their west coast distribution facilities.

The industrial real estate market in the High Desert
continues to grow, and will be an important component
in our region’s overall success. Stirling Development
recognized this potential more than 15 years ago.
Today their project, Southern California Logistics
Centre, continues to achieve success by remaining
flexible to better meet the needs of the growing variety
of Users, both logistics and manufacturing focused.

Lisa K. LaMere
City of Hesperia
Economic Development
Management Analyst
The New Year bodes well for development activity in
Hesperia, as 2015 starts out with over 84,000 square
feet of new, expansion and tenant improvements in
the pipeline, much of which will be open within the
next several months. Last calendar year we saw over
187,000 square feet completed, with almost 19,000
square feet of retail, restaurants and more, opening
just this past December. By Q2 2015, several other
eateries will be open. Among them are Hesperia’s
second WaBa Grill which is undergoing tenant
improvements, and Flame Broiler’s second location
in Hesperia occupying a now fully leased pad at
Mountain Vista Plaza on Main Street and Escondido
across from the Walmart Supercenter.
Hesperia’s Ranchero Road Interchange celebrated its
completion with a February ribbon cutting, opening
the six-lane bridge over Interstate 15 two years
after breaking ground on January 11, 2013. This
$60 million project, funded with a mix of Federal,
State, local and Measure I monies, included utility
relocations, flood control improvements, traffic signals,
ramp metering, grading, on- and off-ramps, and two
realigned frontage roads.

The City of Hesperia is currently accepting
applications for its federal Community Development
Block Grant (CDBG) funded Economic Development
Loan Program (EDLP) and its Microenterprise
Assistance Program (MAP). Both programs are
designed to provide financial assistance to new
businesses seeking to establish themselves in the
City of Hesperia, or existing businesses seeking
to expand. Loans, and in some cases—grants—are
available in amounts from $2,500 to $70,000. This
is another example illustrating that, quite simply,
Hesperia works for business! To see how Hesperia
can work for you, contact econdev@cityofhesperia.us
for more information.

A Professional Perspective of our Community
Orlando Acevedo
Town of Apple Valley
Economic Development Manager

Yucca Loma Bridge is set to open by early 2016 and
will pave the way for a planned retail and office center
The Fountains. Increased traffic counts and nearby
median household incomes of $100,000 offer great
opportunities for this commercial project.

Solid Market Trends
Last fiscal year Apple Valley issued 113 single family
residential permits, up 24 percent from the previous
year and represents the highest level of activity since
2007. An 11 percent growth rate is expected this year.
Unemployment is down to 7.7 percent, the lowest
number since 2007. In 2013, median household income
was $48,432, up 3 percent from 2011, and average
household income was $62,551 in 2014.
Ulta Beauty, Osh Kosh B’Gosh, Carters, Jersey Mike’s
Subs and Pieology Pizzeria recently entered the High
Desert market, selecting Apple Valley as their first
location of choice. With low vacancy rates, competitive
lease rates and well-performing units, Apple Valley’s still
underserved retail market is attractive.

Gaither
Loewenstein
City of Barstow
Economic Development &
Planning Manager
High Point Parkway Rapidly Developing
The High Point Parkway corridor in the northeast quadrant
of the I-15/ Lenwood Road interchange is experiencing
rapid growth. Panera Bread had its “soft” opening in late
October and formal ribbon-cutting ceremony on December
3rd. Development of the adjacent one-acre parcel is in
the final stages of site approval with construction expected
to commence in early spring 2015. Restaurant sales in
the I-15/Lenwood Road area have increased by 8.5% over
the past year, indicative of continuing strong demand. With
hotel occupancy rates in the area exceeding 92 percent
and daily traffic along the 15 freeway averaging 60,000
the growth potential of still undeveloped sites along
Highpoint Parkway remains strong. The City’s General
Plan calls for the roadway to eventually be extended to
the Barstow Heights residential area, providing additional
access to the shops and restaurants and augmenting the
highway traveler market with increased patronage from
local residents.

Apple Valley is working to attract a new hotel to the
community. Overnight stays are generated in part by
more than 65,000 annual visitors to town. For example,
the Victor Valley College Public Safety Training Campus
hosts an array of programs for officials from throughout
the nation. St. Mary Medical Center, nearby Victor
Valley College and other key business generators and
recreational events add further hospitality demand.
Apple Valley’s Economic Development Office continues
to tout its pro-business environment, helping to market
available, prime locations and serving as a conduit
between tenants, brokers, developers and property
owners. Apple Valley will join its neighboring cities under
the Opportunity High Desert (OHD) banner at ICSC
RECon in Las Vegas in May.

Stacy Berro
Dreamcars European Auto Repair
Dreamcars European Auto Repair specializes in auto
repairs for luxury car brands including Mercedes, BMW,
Porsche, Audi, Volkswagen and other European vehicles.
As a specialty shop, we feel a direct pulse in relation
to the ups and downs of the economy here in the High
Desert. In 2014 we noticed a definite change in our
customers, seeing a renewed optimism that was not
present in the previous years.
Even though our customers drive these types of
vehicles, they still need their car in working order as a
mode of transportation. In recent years, the economic
change in our clients’ finances limited them to the
utmost priority repairs only. Last year was a different
scenario entirely, as we noticed roughly a 25% increase
in our business in comparison to 2013 and the trend
is forecasted to continue. Attitudes and finances are
in the positive and customers are volunteering to take
care of both their immediate and preventative repairs.
We have seen a big increase in long-term restoration
projects; a very good sign of a promising economy.
As a Bosch Approved Service Center, we began to offer
6 months financing interest free - very beneficial for
everyone. 2014 finished as one of our best years and
look forward to an even more successful 2015.

Mike Borja
City of Adelanto
Sr. Management Analyst
City Manager’s Office

For 2015, new and exciting development activities
in Adelanto are moving forward as planned. As
attraction increases, the City’s major roadways
are crucial to its future growth. US Highway 395,
Adelanto’s major corridor, has become an interregional thoroughfare with increasing demand. San
Bernardino Associated Governments, SANBAG,
has approved a $483 million expansion project of
Highway 395. Approximately $53 million will be
used in Adelanto to add an additional lane in both
directions, between Palmdale Road & Bartlett Road,
which helps enhance areas throughout the highway
for business attraction. Former Adelanto Mayor, Cari
Thomas, a dedicated advocate and former member
of SANBAG for many years, was instrumental and
credited for seeing this project come to the forefront.
The project phase is expected to be completed for
beneficial use in 2016.
Retailers have now cemented themselves in
Adelanto. Family Dollar, ranked 3rd amongst
the top 10 retailers by store count in the nation,
opened its doors for business and is producing well
ahead of expectations. Dollar General, the nation’s
largest small-box discount store and #1 ranked
store count retailer, is finalizing construction and
is anticipating its doors to open in February 2015.
Both stores rank among the largest retailers of
top-quality brands made by America’s most-trusted
manufacturers.
Adelanto understands its fiscal status and the
importance of what development means in these
economic times. Although recent statics show that
economic trends are on the up rise, the City studies
and researches every project that it receives for
its full potential, both short-term and long-term.
Continuous infrastructure improvements either
completed or soon to begin, place Adelanto one
step closer to laying out the necessary foundation
from where the city needs to grow from.
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Coldwell Banker Commercial
Sells Ranch for $2.2 Million

Coldwell Banker Commercial
Announces $1,100,000 Transaction

Coldwell Banker Commercial recently completed the sale of a stunning
102 acre ranch in Hesperia. Sales Associate Steven thompson and
Jason Lamoreaux, President and Broker represented the seller of the
Boulder Creek Ranch, while an outside party represented the Buyer.

Coldwell Banker Commercial’s Retail Specialist David Wisotzki represented the
seller in the $1.1 million sale of a ±14,058 SF commercial building located
at 815 W Colton Avenue in Redlands, California. “This is a prime multi-retail
property with close proximity to the 10 freeway and represented an excellent
investment opportunity with a solid base of existing tenants,” stated Wisotzki.
“Tenants in the retail center include Western Apparel, a martial arts studio, land
surveyor, and a tax preparation business.”

Coldwell Banker Commercial’s advanced online marketing tools and
other specialized marketing pieces allowed them to present Boulder
Creek Ranch not only to the public but to the Commercial Investors
as well. “The unique aspects of this property allowed us to market
this property as a business or private sale, maximizing all marketing
angles through both the commercial and residential sectors,” stated
Lamoreaux.

The listing was reportedly secured through marketing efforts targeting a specific
property owner profile. “Through Coldwell Banker Commercial’s marketing
resources, we conducted a targeted mailing to property owners with seasoned
loans, possibly looking for 1031 exchange opportunities,” Wisotzki explained.

Known for weddings and special events, Boulder Creek Ranch is an
income generating property. The 3,600 square foot event center and
100 stable equestrian center, are two of the most impressive features.
From the scenic backdrop which offers views of the Boulder Creek
Ranch sparkling lake and waterfalls to the orchard, and vineyards, this
property is extremely unique to the High Desert and Inland Empire
communities.
“We received multiple offers from both residential and commercial
buyers. Taking advantage of both channels truly allowed us to secure
offers well above the list price. We received offers from both local and
out-of-the area buyers. With endless features, this unique property
was sure to generate interest. Our goal was to present the unique
highlights of the property and obtain competitive offers for the seller,
while ensuring the buyer was equally pleased with the outcome,”
stated Lamoreaux.
With a timely and smooth transaction, the Coldwell Banker
Commercial team was able to coordinate the sale of one of the High
Desert’s most noteworthy properties.

According to Wisotzki, property owners with seasoned loans can often benefit
from moving their accrued equity into another property under the tax deferred
benefits of a 1031 exchange. “Some owners are looking to diversify their
investment, while other owners are looking to acquire larger properties, or move
their investment to a different segment of the real estate market. A 1031 tax
deferred exchange allows an owner to reallocate their equity, while deferring
taxes related to capital gains.”
Wisotzki explained that 1031 exchanges are subject to numerous restrictions,
conditions, time tables and require an exchange into another qualifying
property. “It’s a very specific niche in the market and we help our clients
navigate what can become fairly complex transactions.”
The property was reportedly aggressively marketed through Coldwell Banker
Commercial, including listing the property on all the major websites, as well as
targeting offering memorandums to specific individuals who would potentially
be interested in such an investment. “We had over 200 buyers look into this
property. The response was high because the area is desirable, the property
has easy access to and from Interstate 10, and because the property had the
right “per square foot” number to make it attractive to a buyer.”

Coldwell Banker Commercial Agents Sell Professional Office Building
Coldwell Banker Commercial is pleased to announce the sale of an office building located on Victor Street in Victorville. CBC Senior Vice President, Ronald
Barbieri represented the seller of the professional office space and CBC Vice President, Bob Basen, represented the buyer and worked closely to coordinate a
timely and smooth transaction.
Centrally located in Victorville, the well maintained building provides easy access to the Interstate 15 Freeway and is ideal for a single tenant. “This was a great
property to market,” stated Barbieri. “This property has been well maintained and is ideal for medical or professional use. It offers ample parking, easy access and
plenty of space.”
Barbieri utilized Coldwell Banker Commercial’s advanced, online marketing tools to share news of the available property to other brokers, the public and the extensive database of investors of Coldwell Banker Commercial.
“We are noticing a trend of timelier transactions and representation of both buyers and sellers. With Coldwell Banker Commercial’s tremendous growth in the High
Desert, our client base has become quite extensive. CBC agents are continually working to share news of new opportunities on the market,” said Lamoreaux.
In fact, Bob Basen is now representing the new owner in securing a tenant for the Victor Street office space. The owner, a longtime resident of the High Desert,
purchased the property due to the excellent quality and ideal location. With plans to lease the building for medical or office space, the buyer was pleased with the
various options for potential use.
Coldwell Banker Commercial

❘ 15500 W Sand St. ❘

Victorville, CA 92392

❘

760-684-8000

❘ www.cbcdesert.com ❘ CalBRE #01857050
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MEET THE TEAM!

Jason Lamoreaux
President / Broker

Chief Operations Officer

Nick Di Cosola

Ron Barbieri

Steven Thompson

Jerrad Schendel

Deidra Hitt

Tracy McKinley

Becky Lewis

Veronica Becerra

Ginger More

Aaron Ullah

Michelle Whitman

Katie Holmes

Senior Vice President

Bob Basen

Chris Lamoreaux

Senior Vice President

Sales Associate

Vice President

Sales Associate

Property Manager

Operations Manager

Property Manager

Transaction Coordinator

Wally Linn

Broker Associate

Accounting Manager

Marketing Coordinator

Marketing Coordinator

Marketing Coordinator

Data obtained from third party sources are deemed reliable; no warranty, expressed or implied, is made regarding accuracy, adequacy, completeness, legality, reliability or
usefulness of any information. List of sources are available upon request.
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Distinctly Different.

#1 Commercial Firm in the North
Inland Empire as Recognized by
HDAOR Since 2009

Daily Press Readers Voted

“Best of the Desert”
Real Estate Firm Since 2011

Awarded North Inland Empire
Power Broker Since 2010

Follow us for Market News and Listing Updates:

www.cbcDeser t.com
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@cbcrealestate
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